Agricultural Business-Agricultural Marketing and Sales

Bachelor of Science | Comprehensive

First Semester

Second Semester

Fourth Semester

Courses Hrs. Courses Hrs.
GEP 101 or UHC 110* 2 | AGP 103 or AGN 115 3
GE: ENG 110 Writing | 3 | GE: Focus on Life Sciences 3
AGB 144 Agricultural Economics GE: COM 115 Fund. of Public Speaking 3
GE: HST 121 or HST 122 GE: MTH 135 or MTH 181 or MTH 261 or MTH 287 3
GE: Social and Behavior and Science (AGR GE: Public Issues (CIS 200* Critical and Creative 3
100* Food Security) thinking using info tech)

Total Hours 15 Total Hours 16

Sixth Semester

AGN 215 Soils 3 | (CHM 107 + 108) or (CHM 116 + 117)-fulfills GE 4
Focus on Physical Sciences

AGB 334 Agricultural Product Marketing 3 | GE: Humanities 3

PSY 121 Introductory Psychology (fulfills one of 3 | Written Comm. & Integrative Applied Learning (AGR 3

the Social and Behavioral Sciences) 320* Writing in the applied sciences)

PLS 101 American Democracy 3 | AGB 314 Agricultural Law; or LAW 231 3

AGS 101 Animal Science 4 | GE: Focus on Cultural Competence 3
Total Hours 16 Total Hours 16

Seventh Semester

Eighth Semester

AGR 330 Agricultural Statistics; or QBA 237 3 | ACC 201 Introduction to Financial Accounting 3

Business Statistics

AGB 444 American Agricultural Policy; or AGR 3 | AGB 514 International Agricultural Trade or ECO 565 or 3

499 MKT 474

AGB 364 Agricultural Commodity Futures 2 | Public Affairs Capstone Experience**: AGB 394 and 2

494 taken together

AGB 344 or AGB 534 or AGB584 Agricultural Marketing and Sales Group a Elective*** 3

GE: The Arts Agricultural Marketing and Sales Group a Elective*** 3
Total Hours 14 Total Hours 14

AGB 524 Agricultural Prices 3 | AGB 374 Agribusiness Management 3

AGB 354 Land Economics 2 | AGR 490 Senior Seminar 1

Agricultural Marketing and Sales Group b 3 | COM 315 or MGT 286 or AGB 384 2-3

Elective***

General elective (upper-division if necessary) 8-9 | General elective (upper-division if necessary) 6
Total Hours 16-17 Total Hours 12-13

***Agricultural Marketing and Sales Group

**Students are required to take Public Affairs Capstone Experience course

a. Complete two courses from: MKT 351(3), 354(3), 355(3), 360(3); MGT 340(3) or 345(3)
b. Complete one course from: AGN 335(3); AGP 303(3), 353(3), 365(3), 370(3), 485(3), 583(3); AGS 311(3)

# Transfer students who do not take GEP 101 or UHC 110 will instead take AGR 301 in a later semester *Suggested Gen Ed
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